
 

 

Goldmoney’s Return on Metal Weight (“ROMW”) Analysis (Gold Grams) 

Year 20181 2017 2016 

Total Revenue CAD $            572,405,965 $            523,800,486 $            258,705,264 

Total Revenue Gold Grams 10,422,614 9,795,668 5,025,443 

Adjusted Earnings CAD2 $              10,141,842 -$                4,882,290 -$              11,219,220 

Adjusted Earnings Gold Grams 184,669 -                        91,304 -                      217,937 

Customer Assets under Custody CAD $        1,788,313,7063 $        1,868,280,342 $        1,637,142,874 

Customer Assets under Custody Gold Grams 32,562,387 34,938,977 31,802,088 

Tangible Capital CAD $            111,527,235 $              58,793,236 $              59,991,177 

Tangible Capital Gold Grams 2,030,736 $                 1,099,501 $                 1,165,350 

Tangible Capital in Gold Grams Per-Share 2.65% 1.60% 1.78% 

Goldmoney (XAU)  Annual ROMW Per-Share 68% -10% N/A 

Annual Gold Price Change % CAD 2.70% 3.80% 6.60% 

                                                           
1 Goldmoney Inc.’s fiscal year end is March 31 
2 Non-IFRS Adjusted Earnings calculated by adding back Depreciation and Amortisation as well as Stock Based Compensation to the fiscal year-
end net income. 
3 Customer assets under custody did not decline on a pure weight basis in 2018 (a gold decline in weight offset by cryptocurrency inflows). 

Rather, a decline in the nominal CAD value of Silver is what caused total assets under custody to decline from $1.86 billion to $1.788 billion.  



 

Fiscal 2018 Shareholder Letter 

 

To the Shareholders of Goldmoney Inc.: 

Goldmoney’s performance in fiscal 2018 has been exceptional. Here are a few of the key financial results:  

• First ever IFRS Annual Net Income of $5.6 million in Fiscal 2018 

• First ever Non-IFRS Adjusted Net Profit of $10.1 million in Fiscal 2018 

• Annual Revenue in CAD of $572.4 million in Fiscal 2018 vs. $523.8 million in Fiscal 2017, an increase 

of 9.2% Year over Year.  

o This impressive growth rate was achieved without the assistance of any acquisitions. In other 

words, we grew our topline revenue organically. 

• Record Quarterly Revenue in CAD of $171.1 million in March 31 2018 quarter vs. $149.8 million in 

December 31, 2017 quarter, an increase of 14% over sequential quarters. 

o Precious Metal Revenue was $140.5 million this quarter vs. $127.5 million in the prior quarter, 

again highlighting strong organic growth and outperformance versus our peers. 

• $30.6 million of Cryptocurrency Revenue compared to $22.4 million in prior quarter, an increase of 

36% over sequential quarters for an organic business we built and deployed internally. 

• Fully-Collateralised Precious Metal Loan Portfolio up to $19.4 million vs. $8.6 million last year 

earning the group $1.2 million of interest income vs. $0.3 million in the prior year. 

• $111.5 million in Tangible Capital ($1.45 per share) in Fiscal 2018 vs. $58.7 million ($0.85 per share) 

in Fiscal 2017, an increase of 90% Year over Year.  

These financial results have been achieved over a period where leading precious metal dealers have suffered 

significant declines of as much as 30-50% in their topline revenue.  

What’s even more impressive, in my view, is that these figures include a significant amount of growth activities, 

which have been expensed for accounting purposes but represent important opportunities to expand Goldmoney in 

the future. These items include: 

o ~$5 million in non-cash expenses associated with depreciation, amortization, and stock-based 

compensation. 

o ~$3.5 million of operational expenditures associated with Menē  

o ~$3 million of long-term investments in BlockVault, GM China, and other growth related expenditures. 

In other words, we created significant wealth for our shareholders in the 2018 fiscal year, both in tangible results and 

in the seeds we have planted for future harvests. 

Before I move into a more detailed review of fiscal 2018 along with the non-financial progress we made, I would 

like to touch on a few subjects that I feel are important to communicate to our long-term investors.  

 

 

 



The Importance of Objectively Measuring the Past 

While Goldmoney is a publicly-listed company, it is important to appreciate that nearly 40% of the company’s 

outstanding shares are held by founders and the board of directors, and that our compensation is paid in shares, not 

cash.  

This means that our interests are clearly aligned with our shareholders, and we benefit financially when you do 

through a higher share price. We also harbor an extremely long-term oriented view when making decisions. It is 

imperative that we are clear about this feature of Goldmoney Inc. We aim to attract investors who share this view 

and choose to invest in our business because they see the potential Goldmoney offers beyond the next foreseeable 

quarter or year.   

There is another important feature to Goldmoney Inc. that emanates from this substantial ownership by the 

company’s directors and managers. That is the level to which we as founders and Board Members are imbued with a 

sense of responsibility to achieve our mission statement. For those that are not familiar with that mission, I will set it 

out again here: 

1. Harness financial technology to build the world’s safest financial service.  

2. Build lasting relationships with a global base of clients by making precious metals-backed savings 

accessible to all.  

If outside observers and shareholders review our historic actions and decisions through the dual prism of long-term 

orientation coupled with an innate desire to achieve our mission, the picture of our accomplishments will assuredly 

become clearer. 

We cannot achieve our ambitious mission unless we are accurately evaluating our financial performance along the 

way. Just as we proselytize the importance of gold measurement to our clients, when preserving their own wealth, 

we must do the same when constructing a measuring system for our long-term financial results.  

This is easier said than done, as we increasingly find ourselves living in an era where the concept of measurement 

has become confused in capital markets. Executives, investors, and bankers have, in my view, lost sight of what 

metrics to focus on when assessing financial returns over a given period. Even today when I meet with investors, I 

find the metrics they seem to care about, as they relate to Goldmoney, are generally less important than they can 

appreciate.  

In my view, the most important metric investors should be focused on is the return (as in adjusted per-share 

earnings) on employed capital over any given year.  

For companies within the precious metal industry, however, an adjustment is needed to avoid attributing 

performance derived from nominal inflation to the management team. In other words, a component of nominal 

returns on employed capital within the precious metal industry come effortlessly by virtue of benefitting from gold’s 

long-term price uptrend that is caused by the ongoing debasement of national currencies.4 In order to eliminate this 

phenomenon, precious metal industry returns must be measured on a “gold-equivalent” basis.   

In Goldmoney’s case, we came up with the term “Return On Metal Weight” (ROMW), which simply takes our 

Tangible Capital in CAD (our accounting currency) and converts this figure to Gold grams at the March 31 

CAD/Gold price for each relevant year. This allows us to quantify our nominal capital as a “Gold equivalent” 

                                                           
4 It is my sincere view that most companies within the precious metal industry should be employing the ROMW metric when disclosing past 
results to shareholders. Moreover, senior executive compensation and especially bonuses at those companies should be tied to this all-important 

metric. Long-term investors truly care about exposure to the precious metals, and therefore they should be entitled to an honest accounting of 

whether their exposure has been enhanced or diminished. 



weight. Next, we measure the per-share difference in that weight year over year. The figure can then be compared to 

gold’s nominal performance providing a clear picture of whether we outperformed the metal over time.  

We have constructed a table with this ROMW metric as well as other important financial indicators that we believe 

represent the most objective framework to disclose our progress to date and to explain how we will evaluate our 

performance in the future.  

The framework and the results achieved since our first Fiscal Year in 2016 are presented on the cover-page of this 

letter. As we can see over this past year, Goldmoney Inc. produced a 66% ROMW per share in cash and tangible 

capital at year end while the Gold price in CAD only gained 2.7%. 

Assessing Goldmoney’s Intrinsic Value (Projecting the Future) 

The ROMW metric allows us to freeze time and grade Goldmoney Inc. at any specific instance relative to a prior 

frozen instance. However, a healthy company is never frozen in time; it is a fluid enterprise constantly unfolding. 

Therefore, comparing two prior instances will tell us very little about our future potential. To gain insight into our 

future, we must make projections which begin at the point where measurement ends.  

Capital markets price the future, not the past, and the value of any business today is the sum-total of its future cash 

flows, discounted appropriately (for both upside reward and downside risk probabilities) to the present. Only 

through the employment of an intrinsic value analysis can we get closer to assessing our future’s present value. 

Although there can be multiple derivations and variations of this method, there are three basic components to 

projecting our company’s intrinsic value: 

1. Our projected return on Tangible Capital through time – Here we simply start with our Tangible 

Capital and project a reasonable rate of return over a future time horizon. 

2. Our projected free cash flow from our core businesses – Here we try and estimate how much cumulative 

cash flow we can generate from our core businesses over a future time horizon.  

3. Optionality on a rising gold price environment and management’s ability to unlock value through 

new innovation and ideas – This one is more difficult to assess because it is impossible to know when 

precious metal prices will rise, but one can build a model to handicap this uncertainty with varying 

probable outcomes. The critical factor is in recognizing that the value of this optionality is exponential. It is 

also difficult to assess the extent and nature of profitable innovations that management may create and 

implement in the future. With that said,  as I will show below in the discussion about Menē, there are times 

where it is possible to calculate excess potential value which is not being properly accounted for within 

Tangible Capital. 

Summarizing this method, one would start with the $1.45 per share of Tangible Capital and project varying 

postulates about points 1-3 over a future investment horizon.  1 and 2 are not terribly difficult to deduce, but 3 is the 

wild card. We never truly know when the price of gold will rise in response to the debasement of national currency. 

All we know is that our businesses become exponentially more profitable when precious metal prices are rising.  

It is my hope that sharing this methodology will help investors gain better insight into the nature of our overall 

group valuation. The most powerful lesson I have learned about the stock market is that a share of stock is simply a 

share of a business with operations, employees, and assets. We want our investors to think about Goldmoney that 

way and recognize that the shares they own represent (1) Tangible Capital available today accumulated from past 

activity and (2) Intrinsic Value in the future yet to be realized.   

 



Shares as Rare as Gold 

Over these first three years, while also accumulating nearly $1.45 per share in tangible capital, Goldmoney has 

invested nearly $50 million to build and operate our core businesses. These capital investments show that we are 

more than just a business solely focused on the custody and trading of precious metals. They also underscore our 

long-term commitment to finance the growth and innovation optionality – the number 3 component of my 

methodology – inherent within our group. 

These past three years saw us issue a significant amount of shares to new investors as part of secondary offerings. A 

large component of our capital today could be mistakenly attributed to those capital raises by new investors who 

have not taken the time to follow our company’s progress. It is important to note that we find ourselves in this 

favorable position not because we avoided making necessary investments in our businesses but rather due to 

exceptional operational and investment performance.  

These two events (the build-out of the businesses and accumulation of capital) took place separately and were not a 

foregone conclusion three years ago. One could easily imagine an alternate reality where mediocre operating 

performance, higher executive cash compensation, and zero returns on capital would have yielded the same build-

out with very little left over in the form of tangible capital. Ultimately, it is this type of thinking, operational 

discipline, and alignment of interest which I believe separate Goldmoney from most Canadian publicly listed 

companies. 

For the most part, the capital-intensive build-stage of our businesses is behind us with the exception of Menē, which 

remains consolidated. This will soon change because Menē has its own separate capital structure and sources of 

capital. With its pending spin-off on the TSX Venture Exchange, we can expect a decline in our operational 

expenditures to coincide with this event. 

With this transition from building to operating now complete, it is incumbent upon us to view Goldmoney Inc. 

shares as far more valuable today versus the past, when new sources of capital and the resulting dilution to 

shareholders were existentially necessary.  

It is therefore the overall consensus of the Board that we should be reducing our share count, rather than increasing 

it from this point forward. In a way, we want make Goldmoney Inc. shares as equally rare as Gold.  

To be clear, this does not mean that we will not issue shares again in future. It just means that if we do, you can 

expect us to believe we are gaining more in long-term intrinsic value than we are giving away. 

This recognition that we no longer seek-out new capital has also affected other decisions within our group’s long-

term strategy. For example, last year we decided to look at the possibility of listing our shares on the New York 

Stock Exchange. After learning that our company meets the exchange’s requirements, we decided not to pursue the 

opportunity at this time. Also, in our view the costs of listing were greater than any benefits that might be derived 

from a secondary listing. 

A word is also due on the share price volatility of our company. It is true that our shares have been unusually 

volatile these first three years. I believe this volatility can be mostly attributed to our company being 

disproportionally grouped within the cryptocurrency sector (which investors loved this past winter and lately turned 

more tepid, to say the least).  

I am not saying that that public market investors were wrong in ascribing some cryptocurrency value to Goldmoney 

Inc., rather that many haven’t taken the time to recognize this was and still remains a small component of our 

group’s activity. Moreover, unlike most every other public company in the space, we have been able to correctly 



predict and profit from the cryptocurrency craze, while not over-exposing ourselves to the downside swings and the 

many considerable risks in the sector.  

I would also attribute some of our volatility to the small relative trading float within our capital structure. Overall, I 

believe this volatility is simply noise and that the only important factors long-term investors should focus on are: 

• Our demonstrated ability to grow Tangible Capital per share from basically nothing but a concept at the 

time of our launch in 2015 to $1.45 today, which represents nearly two tonnes of Gold. 

• The ongoing value accruing to our various brands and the long-term positioning of those brands to 

exponentially capitalize on a rising gold price environment. 

It is unequivocally clear that in these three years, as Goldmoney Inc. experienced its own “zero to one” phase, we 

have successfully delivered on both these factors.  

Returning to the issue of volatility, if we reflect on these factors and not the share price movements, we can see that 

Goldmoney’s volatility should naturally decline over time. That is partly why the Board believed it prudent to 

approve a buy-back plan for up to 3 million shares (the allowable amount per TSX guidelines).  While executing the 

buy-back has been difficult because of the laws and regulations that restrict trading during blackout periods, I am 

pleased to report that we successfully bought our first 20,000 shares at $3.20 during this past fiscal year.   

*** 

A Year in Review 

Let us now review the individual business divisions that make up Goldmoney Inc. along with important non-

financial progress in fiscal 2018. 

A. Goldmoney Holding (100% Owned)  

The Goldmoney Holding is our primary business where clients around the world may open a precious metal-backed 

account within minutes and from which they may begin to buy, sell, transfer, and spend. 

This business has registered 1,515,345 account signups from over 150 countries and $1.78 Billion CAD of client 

assets under custody. It is important to note that the nominal decline of $1.78 Billion CAD in fiscal 2018 from $1.86 

Billion in fiscal 2017 is due to a decline in silver prices. On the net metal weight basis, there was overall an inflow 

into this business line. The small decline in gold metal weight was more than offset by the cryptocurrency inflows. 

In other words, this business continues to exhibit healthy signs and a satisfied base of clients. 

On August 23, 2017, Peter Schiff, a Goldmoney Inc. JV partner (SchiffGold) and shareholder discussed Goldmoney 

on the Joe Rogan show for nearly 20 minutes. This event was watched by or listened to by nearly 1 million people, 

overwhelming our onboarding process during an account transition phase and consolidation of our previous 

platforms, and subsequently one of the events that set back our onboard efforts for nearly 6 months. Because we had 

consolidated the Goldmoney Holding into our Jersey Financial Services regulated subsidiary, we were unable to 

accelerate this onboarding process short of hiring new people. I am happy to say that we have now worked through 

this backlog and have implemented important structural changes to avoid such issues in the future, for example, 

introducing an automated sign-up and verification process with Jumio.  

We apologize to any clients who tried to sign-up during this period and experienced a longer than normal 

onboarding process.  

Our core community remains strong and, with the exception of the onboarding backlogs (which I view as a positive 

indicator of our brand strength), we have seen overwhelming support and growth of our community. One of my 



favorite Goldmoney community posts relating to the Goldmoney Holding business is this one entitled: “What Kind 

of Man or Woman Wears a Goldmoney Shirt?”  

We will do more in 2018 to grow this business organically and also possibly through M&A activities that may arise.  

B. Goldmoney Branches 

In 2018, Goldmoney opened two branches in Toronto, Canada and Saint Helier, Jersey. These branches were 

designed in partnership with our extraordinary architects, Andrew Kimber (formerly of Yabu Pushelberg) and Rita 

Kiriakis.  

Both branches are beautiful and perfectly embody the values and mission statement powering the Goldmoney brand. 

I am highly pleased with the results. I am also satisfied with the fact that both branches have been built entirely from 

free cash flow. In other words, our Goldmoney Holdings operating activities paid for their build-out, and in the case 

of Saint Helier, we own the building, thereby avoiding rent. We believe this purchase will prove to be financially 

rewarding in addition to enhancing our presence and brand. 

We look forward to opening more branches around the world because we have seen early evidence that they achieve 

demonstrable economic returns on invested capital. 

Here are some photos of the Toronto and Jersey branches. 

C. Menē 24K Investment Jewelrytm (37% Owned)  

Menē is a business and idea which grew out of Goldmoney which, in my view, now has the potential to become as 

big as our Holding business within a few years.  

Menē crafts 24 karat pure gold and platinum jewelry in the USA and sells this jewelry direct-to-consumer in 80 

countries via an innovative online experience. Menē helps Goldmoney achieve our mission of broadening access to 

physical precious metals for savings by disrupting a very large industry: The $300B a year jewelry industry.  

Menē was a risky venture and one where I personally had no past experience or track record to back my ideas or 

hypotheses about its potential.  While it is refreshing to see many of our investors coming around in appreciating the 

potential now, many were pessimistic when they first heard about it. They have changed their view after seeing what 

has been built so far and experienced the beautiful pure gold jewellery crafted by Menē.  So that you too can 

experience Menē, please use this link to obtain a $100 sign-up bonus to be used on your first purchase. 

The Goldmoney Inc. board made the right decision in limiting our original investment to just CAD 2 million (see 

below what I think this investment may now be worth). It limited Goldmoney’s reward, but also its risk. The risk 

was real, as we can see from this fiscal’s year financial results, which include nearly $3 million of operating losses 

attributed to Menē’s start-up costs. In addition to Goldmoney’s remaining 37% ownership stake, Menē has signed a 

10-year agreement to purchase its gold supplies from Goldmoney. 

Fortunately, since Menē’s January 6th 2018 launch, it is becoming clear that this idea and business are sound. There 

is fantastic demand and appreciation for Menē jewelry by consumers, the luxury/fashion press, and the traditional 

press.  By way of example, I was surprised to wake up on the morning of May 10th to see a full feature in the New 

York Times about Menē entitled: “Jewelry Worth Its Grams in Gold”  

Because Menē is a physical business with each order requiring manufacturing, packing, and fulfillment, it will not 

scale so quickly as our prior internet-only ventures. It is going to take many years and many millions of additional 

capital to achieve the scale that I foresee is possible. Once again, I think the Goldmoney Inc. board made a wise 

https://steemit.com/goldmoney/@goldmatters/what-kind-of-man-or-woman-wears-a-goldmoney-shirt
https://steemit.com/goldmoney/@goldmatters/what-kind-of-man-or-woman-wears-a-goldmoney-shirt
https://www.dropbox.com/sh/g369o48b9aiswyp/AACp8rIumYSINWibsB8ItYkLa?dl=0
https://mene.com/charms/gold?promo=SignUp
https://www.nytimes.com/2018/05/10/fashion/jewelry-mene-gold-value.html


decision to create a structure that enables Menē to develop independently, allowing it to cultivate a capital spending 

plan and new investors to finance that plan long-term. 

Goldmoney’s 79.8 million shares of Menē already have significant value which is not at present being fully reflected 

in our financial statements. This value was first cemented by the Series A investment round where the company 

successfully raised up to $21 million at $.35 per share. Since then, Menē has successfully launched its business and 

has generated millions of dollars in revenue while increasing its brand value through a carefully planned marketing 

and public relations program. If we assume that $.35 should be the lower-end of the value for MENE once trading 

begins, then this share position could add significant value and potentially earnings to our shareholders in 2019 and 

beyond. 

MENE Spinoff Price per Share Additional Balance Sheet Value for Goldmoney Inc. 

$.35 $27,930,000 

$.70 $55,860,000 

$1.40 $111,720,000 

 

Menē Investor Presentation - For investors seeking to learn more about Menē, I highly recommend the latest 

investor presentation published several days ago. 

Menē Reviews – One of the best ways to understand how special the success of Menē has been to date is to read 

independent customer reviews.  

Menē Unboxing Videos – Another good method to appreciate the ascent of the Menē brand is to view these 

unboxing videos. 

Timeline for Menē Spinoff - The necessary documentation has been submitted by Menē to the TSX for its review. 

We are hopeful and that Menē Inc. will begin trading on the TSX.V under the symbol MENE by September 30th. 

Please do not hold us to this date as one never knows how long these regulatory reviews may take.  

D. Goldmoney China (50% Owned)  

The Goldmoney China joint venture is rapidly approaching launch date. At the time of writing, the core build-out, 

local server setup, and translation of the Goldmoney Holding has been complete. We have also acquired the domain 

name Goldmoney.cn and initiated the process of securing intellectual property assets in the country. 

Shareholders can view Goldmoney China by visiting Goldmoney.cn  

At this stage, the gating factors to launch remain: 

o The hiring and training of Mandarin-speaking relationship manager staff 

o The hiring and training of Mandarin- and English-speaking compliance staff 

o The initial testing of live accounts 

o The build-out of a Chinese marketing operation 

Since the Joint Venture was announced on November 23, 2017, the PBOC has implemented new requirements for 

digital gold bullion services. Those requirements will not preclude us from launching in China, but do create more 

work. Consequently, it is likely that the launch will not be for several more weeks, pushing the launch into our next 

financial reporting quarter. A more precise estimate is not available at this time. 

For obvious reasons, we are treading very carefully with our activities in China to ensure that we have clear legal 

and financial risk-mitigation before launching. We are being thoughtful about every action we take as we believe in 

the long-term potential for launching Goldmoney in China. 

https://issuu.com/mene24k/docs/men__latest_public_deck_-_june_2018
https://uk.trustpilot.com/review/www.mene.com
https://www.youtube.com/results?search_query=Men%C4%93+unboxing
file:///C:/Users/Roy%20Sebag/Downloads/Goldmoney.cn


E. Lend & Borrow Trust (“LBT”) (23% Owned)  

In Fiscal 2018, we increased our ownership in FCA regulated LBT through a participation in a financing round. We 

have now invested around £500,000 (CAD 850,000) for this stake. Through LBT we have now financed nearly $20 

million of fully-collateralised precious metal loans which last year generated our group almost $1 million in what I 

consider to be risk-free interest.  

LBT has extraordinary potential. In April of 2018, we promoted Goldmoney VP John Butler as CEO of LBT to 

replace its founder, James Turk, who wished to step down after having built LBT. John brings with him a lot of 

energy and a plethora of ideas. We are eager to help him grow the business and stand ready to commit additional 

capital to fund loans backed by vaulted precious metal. 

F. SchiffGold (50% Owned)  

The SchiffGold acquisition has been very successful to our group. Beyond the core coin business which we 

acquired, we also inherited Peter Schiff as a partner, advisor, and marketer of the Goldmoney brand.  

As originally estimated, we have seen tremendous synergies emanate from this acquisition. We are starting to see 

these synergies spread to our varying businesses including Menē, BlockVault, and even LBT. 

Jonathan Sosnay and Matt Malleo continue to do an excellent  job running this business which is evidenced by the 

$73 million of sales for fiscal year 2018. It is noteworthy that these sales are precious metal coins shipped to 

consumers and have higher margins and a higher customer lifetime value than a Goldmoney Holding transaction.  

G. Crypto-Asset Business & BlockVault (100% Owned)  

Fiscal 2018 saw us conjure, design, and launch a full-fledged crypto-asset business from scratch. While much noise 

was made in financial media about fledging companies and stock promotors pivoting into crypto-asset business 

models, Goldmoney took a measured, cautious, and ultimately profitable approach to enter this market at the right 

time, essentially waiting three years since our initial BitGold conception to launch a crypto-asset holding alongside 

precious metals. This approach was built upon a previously acquired foundation of knowledge and technology that 

differentiates us from a lot of the high-risk business models in the sector. Before launching crypto-asset services, we 

first designed original approaches to custody and dealing, both unmatched in either the crypto sector or traditional 

financial sector, and uniquely compatible with regulated markets and the tier-1 financial partners we work with. 

Ultimately, we believe that “proof of work” digital assets can be a revolutionary technology in the areas of 

decentralized-computing and finance, though we recognize this is still an early technological experiment and we 

need to move slowly and cautiously as to not harm clients or the Goldmoney reputation.  

To this end, Josh Crumb along with our CTO Alessandro Premoli also invented a unique standard known as “Cold 

Blocks” which allows for a fully-insured and audited 3rd party storage and custody model – a service offering yet 

unmatched anywhere else in the market place globally – and a fully-AML compliant “virgin coin” offtake and 

chain-of-integrity model now being promoted by many other public companies.  

BlockVault is now within a month of public launch to outside financial partners as a B2B custody business, while 

Goldmoney is already onboarding select corporate clients with our unique, insured-cold storage offering.  

Already Goldmoney & BlockVault have onboarded two important clients: Malbex (TSXV: COIN), the first crypto-

asset  merchant investment business to be listed on the TSXV with an approved framework to hold digital assets on 

balance sheet in insured-custody; and Bitfarms, the largest crypto-asset miner in Canada. 

With Goldmoney being the crypto-asset dealer and BlockVault being the third-party qualified custodian for those 

corporate clients, we have opened up another important revenue stream. As clients' crypto assets under our 



management will likely grow, our fees for dealing and storage will grow with them. Just like being the manager, 

dealer, and vault operator of an exchange traded fund, our revenue will be able to increase with the scale of the 

underlying assets. 

Despite the cool down in the crypto-asset market earlier this year, we managed to grow our crypto revenue by 36.8% 

quarter over quarter to $30.6 million during the three months ended March 31. In fact, the crypto business that we 

built and deployed internally and only launched in November last year, had the greatest impact on our overall 

revenue growth year over year. During the four-and-a-half months of operations, gross profit from crypto-assets 

reached $7.3 million, which was the biggest contributor to our 63% year-over-year growth in bottom line. 

There is great opportunity to expand this business through organic means and acquisitions. We continue to remain 

cautiously optimistic about the crypto-asset trend and will tread carefully in fiscal 2019. 

H. Goldmoney Insights 

One of the business divisions we are most proud of at Goldmoney is our Research business led by Alasdair Macleod 

and Stefan Wieler. We feel very passionate about providing timely analysis and timeless wisdom to our clients and 

the broader market. Our world-class team continued to deliver in fiscal 2018 publishing 178 research articles and 

market updates on wide variety of useful topics ranging from gold to China to the EU. These reports have been 

viewed over 700,000 times through Goldmoney Insights, and many millions of times through syndication on 

ZeroHedge, Hedgeye Risk Management, and Bloomberg Terminals <GMIR GO>, and form an important source of 

organic client acquisition growth and brand awareness for Goldmoney. 

Many were independently syndicated and made news. Some even moved markets. Here were some of my favorite 

pieces of the year in no specific order of importance. 

• “Crude Oil – The Next 5 Years” by Stefan Wieler 

•  “A Roman Lesson on Inflation” by Alasdair Macleod 

• “Low Volatility Extended to Gold Market” by Stefan Wieler 

• “Mene and how it could transform the gold market” by Stefan Wieler and Roy Sebag 

• “Cryptocurrency – its status as money” by Alasdair Macleod 

• “What Did JP Morgan Mean?” by James Turk 

• “Silver on the verge of a breakout” by Stefan Wieler 

• “Gold Price Framework Vol. 2: The energy side of the equation” by Stefan Wieler and Josh Crumb 

• “Silver price framework: Both money and a commodity” by Stefan Wieler and Josh Crumb 

• “The Natural Order of Money” by Roy Sebag 

• “Canadian Dollar to USD: Oil, Stock and Flow” by Josh Crumb and Stefan Wieler 

• “Malice in Wonderland” by Alasdair Macleod 

• “Gini and Monetary Policy” by Alasdair Macleod 

Also, if you haven’t seen it yet, I recommend that you view our 2018 Roundtable Video. Perhaps, you may also 

assess which one of us was right or wrong in our predictions so far in 2018, and let us know about it on Twitter. 

@roysebag  

@joshcrumb 

@fgmr (James Turk) 

@macleodfinance (Alasdair Macleod) 

https://www.goldmoney.com/research/goldmoney-insights/crude-oil-the-next-5-years
https://www.goldmoney.com/research/goldmoney-insights/a-roman-lesson-on-inflation
https://www.goldmoney.com/research/goldmoney-insights/low-volatility-extended-to-gold-market
https://www.goldmoney.com/research/goldmoney-insights/mene-and-how-it-could-transform-the-gold-market
https://www.goldmoney.com/research/goldmoney-insights/cryptocurrency-its-status-as-money
https://www.goldmoney.com/research/goldmoney-insights/what-did-jp-morgan-mean
https://www.goldmoney.com/research/goldmoney-insights/silver-on-the-verge-of-a-break-out
https://www.goldmoney.com/research/goldmoney-insights/gold-price-framework-vol-2-the-energy-side-of-the-equation
https://www.goldmoney.com/research/goldmoney-insights/silver-price-framework
https://www.goldmoney.com/research/goldmoney-insights/the-natural-order-of-money-and-why-abstract-currencies-fail
https://www.goldmoney.com/research/goldmoney-insights/canadian-dollar-to-usd-oil-stock-and-flow
https://www.goldmoney.com/research/goldmoney-insights/malice-in-wonderland
https://www.goldmoney.com/research/goldmoney-insights/gini-and-monetary-policy
https://www.youtube.com/watch?v=p_ZtzEkpSzU&t=1s


@stefan_wieler 

@butlergoldrevo (John Butler) 

I. Investment Activities 

If I were to critique our fiscal 2018 results, it would have to be the fact that we did not earn an operating profit, even 

when allowing for Menē’s operating loss. It was our core investment activities that helped contribute to an IFRS 

profit. While that may be technically true, it does not change the importance of this profitable result. Many 

competitors to Goldmoney Inc. did not report any profit. But I expect that this section will help dispel the notion that 

it is only our investment activities that contributed to our earnings.  

Like a team of rowers, our investment gains were the rudder this year, but our operational margins, fees, and even 

interest income all improved tremendously showing core strength and organic growth. So when taken together they 

provided the fertile ground for an accounting profit. Moreover, as I have repeatedly stated throughout this letter, our 

operating expenditure line items include a lot of growth, non-cash, and Menē -related expenses.  

Let us start with the elephant in the room: In fiscal 2018 Goldmoney Inc. generated $15.2 million of cash from 

harvested investments. These can be broken into 1) Cryptocurrency 2) FX and hedging and 3) Precious Metals.  

At the time of writing, Goldmoney Inc. has no meaningful exposure to cryptocurrencies, and as the financials show 

has a significant amount of cash on hand, primarily in CAD, USD, and GBP. Our long-term precious metal position 

continues to grow having reached $20.4 million in fiscal 2018 from $6.3 million in fiscal 2017. It is safe to say that 

we have turned our cryptocurrency gains into long-term metal wealth.  

I have been the sole of allocator of our capital pursuant to an investment mandate from the Board of Directors. That 

mandate is primarily focused on hedging our significant FX exposure emanating from CAD being our accounting 

currency in a global market place. Since 2015, these activities have generated in excess of $20 million of income to 

the group. 

Occasionally, I will make directional investments where there is a clear view or direct opportunity being derived 

from our operational activity. Such was the case with Bitcoin and Bitcoin Cash in late 2016.  

Going forward, I expect that we will be successful with our investments when measured over the long-term. We will 

also not be afraid to redeploy our cash flow from one division of our business to others when we believe we can 

achieve higher returns on equity capital while operating in-line with our core mission. 

As I have shown above, I believe 2019 has the potential to be another substantial year for our group as it relates to 

investment gains. If Menē continues to be remotely successful, we can expect to see this trend translated into 

earnings very soon given our total outlay has been $2 million CAD for nearly 80 million shares that can potentially 

be valued at $28 million, based on the Series A valuation for Menē in November 2017.  

 

New Corporate Video 

In conjunction with the publication of this letter, we chose to update our Corporate Video. We are proud to share 

this new video, which we believe sufficiently tells the Goldmoney Inc. story as of June 2018.  

 

 

https://www.youtube.com/watch?v=d6h-BiQkStI


*** 

The Year Ahead 

I am cautiously optimistic about the year ahead. On the one hand, it is my view that rising interest rates will slow 

down global economic activity, leading to contracted activity in capital markets, and perhaps even a declining 

precious metal price environment if growth expectations fall faster than the rising-normalization in rates. On the 

other hand, I feel that Goldmoney is well positioned to continue to grow during such periods through organic 

business activity and potential M&A. What’s most important to the Goldmoney Board is that we maintain our lead 

and remain prudent in our operating and financial activities.  

I believe that the bubbles within the Canadian Capital markets, as they relate to two specific industries (crypto and 

cannabis), will cause great harm to investors and the formation of capital as they deflate in this coming year. This 

will make it increasingly more difficult for smaller companies to access capital markets and will undoubtedly lead to 

further appreciation from institutional investors for what we have achieved at Goldmoney.  

On the global front, we continue to believe that the next debt deflation cycle is around the corner and that there are 

increasing signs of a breakdown in the independent desires of the world’s leading nations to cooperate. A schism 

amongst world powers will lead to multiple vectors of unintended consequences from trade wars to real wars. At the 

same time we are seeing the effects of the initial unwind of nearly a decade of interest rate price-fixing by global 

central banks, and now enter one of the first years in many where net global debt will actually have to be sold to 

investors and not simply mopped up by the central banks printing new cash deposits. To that end, we remain vigilant 

and disciplined when it comes to incurring any form of leverage, debt, or counterparty risk. If I refer back to the 

original mission statement one last time, we want to build the world’s safest financial service. After all, 

everybody needs a place where they know their money and precious metals are safe. 

 

Conclusion 

I recommend reading American Default by Sebastian Edwards. The book is an in-depth account of the fateful 

decision (Executive Order 6102) by Franklin Delano Roosevelt on April 5th, 1933 forcing all American citizens to 

exchange into dollars their Gold Bullion at the “official” price of US $20.67 per ounce. Only 10 months later, on 

January 31, 1934, Roosevelt decided to devalue the dollar, raising the “official” price to $35.00 where it remained 

until Richard Nixon severed the link in 1971. This outright confiscation of prudent savers hard-earned gold (savings) 

for the purpose of diminishing the value of debtors’ failed promises and contractual obligations has correctly been 

diagnosed by Edwards as an unequivocal default by the United States, which in effect is no different than 

Argentina’s default in 2002.  

Reading Edwards account has been both insightful and disappointing at times. Let us begin with the disappointment. 

In the introduction to the book, Edwards explains to the reader how nobody he consulted with in modern academia, 

banking, or finance, had truly known the full extent of the 1933 confiscation.  We are led to believe that Edwards 

has uncovered some hidden truth previously inaccessible to the modern intellectual. Edwards characterises this 

phenomenon as “collective amnesia” spinning the story as though it were entirely coincidental. 

I would argue that the cause of this lack of knowledge is not “collective amnesia” but intelligent and purposeful 

deception, which has kept mainstream participants in the economy unaware of these events. Fortunately, I expect 

that most of Goldmoney’s 1.5 million account holders have a good understanding of the events of 1933 and 1934 

and have spent countless hours analyzing such events and their future ramifications. Hopefully, our Research team 

has helped to contribute to their knowledge.  

https://www.amazon.com/American-Default-Untold-Supreme-Battle/dp/0691161887
https://en.wikipedia.org/wiki/Executive_Order_6102


It’s further disappointing that Edwards does not meaningfully explain gold’s natural physical properties, which are 

the attributes that make gold the perfect market chosen-money to begin with. Like most economists, he simply 

accepts gold without truly understanding why gold has been money for thousands of years, thereby ignoring the 

most salient fact that people and markets give value to gold’s usefulness, not governments. After all, legally the US 

dollar has been defined throughout its history directly or indirectly as a weight of gold.   

The most insightful discovery for me from Edwards’ book was that the 5:4 Supreme Court Decision on February 18, 

1935. It made clear that the Roosevelt’s decision to devalue the dollar was not as cut and dry as modern economists, 

politicians, and even modern textbooks claim.   

Specifically there was an exchange from the book that gave me goosebumps. It came from Supreme Court Justice 

James Clark McReynolds decision to disregard his prepared speech conveying the minority opinion on the matter. 

Justice Reynolds, apparently visibly irritated with what had just taken place, proceeded to make the following 

statement:  

“The Constitution as many of us understood it, the instrument that has meant so much to us, is gone. Shame and 

humiliation are upon us now. Moral and financial chaos may be confidently expected.” 

It is truly mind-shattering to consider that only 80 years ago, the failure of the US government, the world’s shining 

light, to maintain an honest gold standard was viewed by a four Supreme Court justices as “shameful” and 

“humiliating”.  Justice Reynolds understood that a just and principled society was built upon sound money and 

economic measurement, and that the essential base to achieve that goal is gold. 

To me this insight provides great inspiration. It reminds me that what we are doing at Goldmoney is so historically 

and culturally important. By continuing to build our business and introduce new clients each day to the importance 

of owning gold, we are educating people about the rule of law and the importance of equitable treatment under a 

gold-based monetary system. From pre-history sound money created a level playing field that encouraged the 

voluntary cooperation between individuals as they worked to meet their needs and saved to meet their wants.  

In summary, we continue to ask our shareholders to be patient and remain focused on the long-term potential and 

impact of what we are building. We are in the early innings of developing this business and the Goldmoney founders 

and leadership team have never been more focused on our collective success.  

I would like to thank all our employees across four global offices for contributing to our successful fiscal 2018 year. 

I would also like to personally thank: Steve Fray, Paul Mennega, Alessandro Premoli, Geoffroy Buffetrille, Robert 

Lee, Paris Golab, Mahmoud Husseini, Peter Duncan, Jacquelyn Humphrey, Brad Szela, and Matt Borrins for the 

extraordinary contributions they have made to Goldmoney Inc. this past year, far above and beyond their mandate. 

These colleagues have demonstrated a passion and desire for our business and mission which is remarkably close to 

surpassing my own as a founder.  

I would also like to thank the Goldmoney Inc. Board of Directors, specifically James Turk and Mahendra Naik for 

their continued wisdom and guidance. I would also like to thank for their contributions Stefan Wieler, our newest 

Board Member Andres Finkielzstain and of course my long-time friend and colleague, Josh Crumb.  

Finally, I would like to thank our shareholders and clients for continuing to place their trust in us throughout this 

journey. It is our privilege to be of service to you, and we thank you for affording us with this opportunity.  

 

 



*** 

“My own view is that every company requires a long-term view.” Jeff Bezos 

“People can have a long-term life plan only if they know their private property is secure.” Mencius 

“It does not matter how slowly you go as long as you do not stop.”   Confucious 

*** 

 

 

Roy Sebag 

June 22, 2018 
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